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Precious Metals in a Changing World: Gold and silver are increasingly recognised as strategic assets,
positioned at the intersection of geopolitics, monetary stability, and industrial transformation.

Gold continues to serve as a store of value in an environment marked by elevated sovereign debt, currency
debasement, and geopolitical fragmentation. Silver plays a dual role, combining monetary attributes with essential
industrial demand driven by electrification, renewable energy, and advanced technologies.

Against this backdrop, European family offices and long-term private capital allocators are actively seeking high-
quality precious metals opportunities that offer both defensive characteristics and exposure to long-term
structural demand. This forum is designed to help you position your company directly in front of that audience, in
an environment designed for meaningful dialogue versus transactional pitching.

A Curated Two-City European Programme

You are invited to participate in a highly curated, two-city European forum in London and Paris, designed to
facilitate meaningful engagement between a small group of exceptional precious metals companies and select
European family offices and private capital allocators.

Participation is limited to a maximum of four presenting companies. This ensures you benefit from focused
attention, meaningful discussion, and the opportunity to stand out, rather than competing for visibility in a
crowded conference setting.

Each forum balances concise company presentations with interactive discussion, allowing you to communicate
your strategy, asset quality, and long-term value proposition, while laying the foundation for relationships that
extend well beyond the event itself.

Roadshow Structure and Locations

London, March 12

You will present during a private afternoon forum, followed by a hosted
drinks reception. This format allows for structured presentations alongside
informal discussion, giving you the opportunity to introduce your company
to a curated audience of family offices and private capital allocators.

Paris, March 13

The afternoon begins with presentations to Paris-based family offices and
private capital allocators in a private forum, followed by a hosted lunch.
This format allows for continued conversation in a more relaxed
environment.

London and Paris are conveniently connected by Eurostar in approximately
2.5 hours, allowing you to participate in both forums with minimal travel.
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Who You Will Meet

Across the two cities, you will be introduced to approximately 25 to 35 select family offices and private capital
allocators. Guests are carefully curated based on relevance, interest in precious metals and resources, and a

demonstrated long-term investment mindset. Attendance is strictly by invitation, reinforcing the quality and focus
of the audience you will be engaging with.

Long-Term Value for Your Company

The value of participating extends well beyond the two days in London and Paris. You gain immediate visibility

within trusted European private capital networks, while positioning your company alongside a small group of peers
in a highly curated, relationship-driven setting.

More importantly, the forums are designed to help you begin building long-term relationships with patient,
supportive shareholders, relationships that typically take time to develop and are difficult to access through

traditional outreach. This approach recognises that successful capital relationships are built over time, through
informed dialogue, consistency, and trust.

2-Day Road Show Participation Fee: $14,750 USD  plus appicable taxes Bt

This fee includes:

e Your company’s participation as one of four presenters
e Company presentations in London and Paris, with up to 30 minutes allocated
per forum including Q&A

e Curated access to approximately 25 to 35 family offices and private capital
allocators across two cities

e Hosted drinks reception in London and hosted lunch in Paris O
e Thoughtful post-event support to facilitate appropriate follow-up and continued . c
engagement where interest is aligned ® 2
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The program fee covers the event venues and related entertainment expenses including = 4
lunches and receptions but does not include any of presenter travel (flights, trains, taxis) or | ¢

accommodation expenses which are covered by the presenting companies.

Note: The Services provided by IDG are not intended to be nor are they carried out as “Investor Relations Services” pursuant to
applicable stock exchange policies or as “Promotional Activities” pursuant to applicable securities laws.

I DG Request Participation: Liz Priestman, liz@dealgateway.com, 416-710-2036



